
2006 MEMBERSHIP FORMS
The sign up form can be found at the PBWA site; 
http://www.pbwa.org/ 

We’re kindly asking that everyone fill out the entire 
form so that we have absolutely up to date info on 
everybody! The sooner you renew, the sooner we 
can get an updated Directory printed! Thank you.

2006 mANAGemeNT CoUNciL
Induction of the 2006 Management Council will 
occur at the December Holiday Gala.

Terry Kent (The Write Market) and Joyce Ervin 
(Coldwell Banker) will be be returning to serve 
another year on the Management Council. 

Chris Lundberg (Small Business Development Center 
of CTC Shepherd), Judith Friend Ph.D., (AIDS 
Network), and Tracy Keefer (Kelley Allstate Agency) 
have all volunteered to serve as well.

ITeMS FOR SALE
Contact Susan Dudics-Dean - 304-263-3296

Thermal Fax with Manual - $15.00
Umax Flat  Bed scanner w/manuals and software 
(Pre Windows XP) - $15.00
Salesman’s Sample Case - $5.00
Free Standing Office Partition, 5’x5’, tan - $45.00

GoT The ApproAchiNG WiNTer bLUes?
Ruth Olean Myers
Preferred Travel & Cruise Inc.

Think January, February, ice, snow and freezing cold 
winds!  Maybe you can find a cure on our website.

After a major overhaul, our website (www.mypre-
ferredtravel.com) has been revitalized and is up and 
running.  If you visit the site you’ll find many spe-
cials as well as ideas for travel.  There is also a place 
to register if you would like to receive emails with 
travel ideas on a regular basis.  You will be asked to 

MONTHLY NeTworKiNG meeTiNG
Wednesday December 7, 2005 • 6 PM to 8 PM
The December meeting will be our Holiday 
Gala - at the Purple Iris at Hartwood in 
Martinsburg. 

We’re looking for new, 
unwrapped toys to donate to 
children in need. Just bring 

them to the Gala and  
we’ll do the rest! 

Won’t you please help?

MONTHLY NeTworKiNG BREAKfAsT
Wednesday, December 21, 2005 
8:30 to 9:30 a.m.
Shepherdstown Breakfast networking Meeting
Shepherdstown Sweet Shop
German Street, Shepherdstown
Phone: 304-876-2432

MONTHLY NeTworKiNG meeTiNG
Wednesday, January 4, 2006 
The Purple Iris at Hartwood
12 noon • Cost: $12.00 per person. 

MONTHLY NeTworKiNG breAKfAsT
Wednesday, January 18, 2006
8:30 to 9:30 a.m.
Shepherdstown Breakfast networking Meeting
Shepherdstown Sweet Shop
German Street, Shepherdstown
Phone: 304-876-2432
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confirm that you truly registered and want to receive 
information.  Please respond to that confirmation 
request or you will not be added to the mailing.

The site will also allow you to send me a message if 
you see something of interest and would like more 
information about a particular trip.  Or you can send 
a request for travel information that’s not included 
on the site!

The trips offered on the web will be changed on a 
regular basis, so you might like to check it out peri-
odically.  Our address is still www.mypreferredtravel.
com.  Come see what we have to offer.

I hope to see everyone at the Christmas meeting!

VITAL ENERGY OF YOUR BUSINESS
Christine Lundberg
Small Business Development
     Center (SBDC) of CTC Shepherd

Last year Meg Hughes shared with me an article 
“The Vital Energy of Your Business” from Massage 
Magazine. As the article had some wonderful ideas 
based on the 7 chakras, I share them with you in 
hopes as the year ends you review them and see 
where you might revitalize your business in the com-
ing year.
 
1. �The Foundation- What part of my business struc-

ture or  environment needs an upgrade? Who is 
my support community? Who would I like to add, 
or remove, from that community?

2. �Passion- What am I passionate about, related to 
my  business? Have I set healthy boundaries in my 
business? Am I  well-compensated for my talents 
and passions?

3. �Integrity- How can I improve relations with clients?  
Are there any processes I could implement in my 
business, in order to  achieve a high level of effi-
ciency?

	
4. �Balance- What elements of my self-care needs 

attention?  Is there anything I feel resentful 
about?

	
5. �Truth- What is it I feel most passionate about, and 

how  often do I talk about it? Can I fully explain 
what I do and the benefits  of my services?

	
6. �Intuition- How do I experience intuition- through  

sound, vision or feeling? Do I trust my intuition to 

help guide me in my  business?
	
7. �Connection- Do I live in the moment, or I am con-

sumed  with worry about the future and/or regret 
about the past? How can I be  more fully present?

TESTIMONIAL
Traci Morris
Organized At Last, LLC

I joined the PBWA in the spring of 2005, shortly 
after incorporating my business.  But joining was 
not the first experience I had with the PBWA.  In 
the two years prior to my membership, I used the 
PBWA member list to contact a minimum of three 
businesses.  A new business is often not listed in the 
phone book, and if you have only limited information 
about it (say part of the company name, but not the 
whole thing) it can be difficult to contact a business 
in which you are interested.

My most memorable example was in locating my 
midwife when I realized I was pregnant with my 
second child.  Gentle Options had just opened its 
doors and was not yet listed in the phone book.  And 
of course I couldn’t remember the whole business 
name.  Geez, I had morning sickness; I couldn’t even 
remember my OWN name!

But I knew it had the word Gentle in it and I knew the 
midwife’s name.  So I did a Google search and on just 
the words I remembered and the first listing from my 
search was the PBWA member list.

The same thing happened again when I was interest-
ed in dog boarding.  This ready access for individuals 
looking for MY new business contact information is 
the main reason I was determined to join the PBWA.

Since joining, I have met some great individuals.  
Many of them are spreading information about my 
business by word of mouth - the best advertising!

I shared a table at the Expo this fall, and even with 
the minimum amount of prep work I had done 
and the few items I had available on the table, the 
Martinsburg Journal picked up my brochure and 
contacted me for an interview.  That profile on my 
business netted over 10 calls within one week, three 
of which became clients.  I’d say all of the above is 
certainly worth the nominal membership fee.  And in 
addition to that, I’ve gotten to know some incredible 
business women with whom to do business myself.  
Let the “Good Old Girls” network continue to grow!
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